
Leasing a piece of Lone Tree: RidgeGate lures renters to 
new, amenity-wrapped apartments that bathe in luxury

For a look at just how hot 
the home buying market is 
in Lone Tree right now, take 
a preview of the homes that 
AREN’T for sale – luxury 
apartments in lease com-
munities close to Sky Ridge 
Medical Center that for two 
years have been lapped up 
like free lattes.  The builder 
on those, Houston-based 
Martin Fein Interests, will 
give you a preview today 
of its newest, most lavishly 
appointed offering, The Vue 
at RidgeGate – still at some 

very modest prices, from $950 a month.
“I feel I’m in heaven,” said David Walton, 

Fein’s property manager at Vue at RidgeGate, 
who has already tracked 56 leases in what will 
eventually be 230 units just south of Lincoln on 
Park Meadows Boulevard – right where a Light 
Rail Station on the line’s next extension will 
be. “We started at the end of April and we’re 
already 20 percent leased, though I haven’t had 
anything to show.”

That changes today, when you can not only 
tour furnished models (including a 2-bedroom 
from $1,575/month), but also the amenities 

– ones that will remind you more of new 
condo towers downtown, than of any apart-
ments you’ve seen. “In these urban environ-
ments, people want to do yoga on site and to 
store a bike,” Walton adds, pointing to a demo-
kitchen where residents can learn to make a 
protein shake, offered by a wellness contractor 
at the med center. You’ll see a ‘black-bottom’ 
pool lined in solar tile that Martin Fein himself 
envisaged during a trip to Italy; big fitness cen-
ter; an elaborate theater with tiered seats and a 
123-inch screen; a dog park; and a ‘latte lounge’ 
where residents can make a favorite concoc-
tion, free, if they don’t have time to visit one of 
the nearby purveyors. 

Are you really leasing that fast, when there 
are other apartments that are already on Light 
Rail, I asked? “Those properties are ten years 
old,” said Walton, who welcomed his first 
move-ins this week. “People we’re seeing want 
to change their lifestyle.”  At RidgeGate, they 
also get the master planned community, Lone 
Tree’s state-of-the-art rec center and its 500-
seat Lone Tree Arts Center; along with Lincoln 
Commons shopping center with Sprouts 
Farmers Market; and a 3.1-mile trail that leads 
from well-groomed parks into 1,200 acres of 
open space, a thousand feet above downtown 
Denver.

And then there’s Light Rail, scheduled for 
three more stations within RidgeGate’s 3,500-
acre expanse, including the one right beside 
The Vue.  To see those rental models today and 
the near-finished amenities, head west a block 
from I-25 on Lincoln Avenue to Park Meadows 
Boulevard and turn south a long block to the 
visitor center.

WHERE: RidgeGate, master-planned community 
in Lone Tree designed around parks, trails, Sky 
Ridge Medical Center, Lone Tree Arts Center, 
Lone Tree Rec Center, shopping; now previewing 
The Vue at RidgeGate, a premium apartment 
on a future Light Rail site.  10020 Trainstation 
Cir., block west of I-25 on Lincoln Ave to Park 
Meadows Blvd, south
PRICE: Premium apartments from $950/month 
PHONE:  303-799-4770
WEB: RidgeGate.com
   TheVueAtRidgeGate.com
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Martin Fein’s David Walton shows off a single-bedroom unit wrapped in amenities that you can pre-
view today at The Vue at RidgeGate.

Fuller Sotheby’s International 
Realty, the exclusive marketer for 
Colorado Golf Club (CGC) real 
estate and leader in the sale and pur-
chase of luxury residences through-
out Colorado, gains reinvigorated 
interest in custom home sites after 
the CGC received the Clubhouse 
of the Year award from Golf Inc. 
magazine.

All clubhouses that opened 
worldwide between July 2011 and 
December 2012 were eligible for the 
2013 Clubhouse of the Year com-
petition. National recognition was 
credited to CGC by this respected 
publication of the golf industry, 
whose three judges gave the club-
house their highest marks in blind 
judging.

Kenneth Hart, director of architec-
ture and design at H. Chambers Co. 
and competition judge, described the 
clubhouse as “a rigorous execution 
of solid planning and design.” New 
homebuyers are discovering for the 
first time, the same quality design, 

craftsmanship, and attention to detail 
afforded to residents of the private, 
gated community surrounding CGC.

“We have seen a spike in poten-
tial new homebuyers over the 
last month,” says Scot Bliss, Fuller 

Sotheby’s International Realty bro-
ker. “Homebuyers are becoming 
reintroduced to what CGC truly 
offers which is a unique lifestyle 
unparalleled in the market right 
now. Coupled with CGC’s distinctive 

atmosphere and dream location we 
expect continued sales momentum 
through year’s end.”

“Luxury living made easy” contin-
ues to be a growing trend in Denver 
metro real estate as more and more 
buyers seek properties based on 
lifestyle needs, value and level of 
expediency. CGC custom home sites 
optimize this demand, with price 
ranges for lots between $310,000 to 
$1.35 million, custom homes at $1.85 
million to $5 million, and Betts Lake 
homes from $895,000 to $1.5 mil-
lion. CGC’s Betts Lake homes offer 
four customizable main-floor-master 
floor plans, have standard features 
and options that begin with top-tier 
appliances and high-end finishes, and 
are offered at a smart price point, 
taking the guesswork out of building 
and upgrades.

In addition, few properties on 
the market combine the seclusion 
of CGC with the convenience of a 
major metropolitan area. From its 
1,200-plus acres of pristine lands 

dotted with miles of hard and soft 
trails alongside a backdrop of the 
Colorado Front Range, to exclusive 
access to world-class golf and an 
award-winning clubhouse, the CGC 
community attracts buyers who want 
it all – location, luxury, and acces-
sibility – the fundamentals of an 
extraordinary lifestyle.

Fuller Sotheby’s International 
Realty is in the business of extraordi-
nary living. The appeal of an extraor-
dinary home is in its character. At 
Colorado Golf Club, there is no sub-
stitute for the lifestyle and distinctive 
architecture this new development 
affords.

To schedule a private showing or 
for more information on Betts Lake 
or Custom homesites in Colorado 
Golf Club, call the sales office at 
303-840-0090.

Colorado Golf Club wins “Clubhouse of the Year”

Trail into 
RidgeGate 
open space

Molly K. Myer, writer, attorney, 
banker and real estate professional, 
has joined Perry & Co. as a broker 
associate.

Myer is a fifth-generation 
Colorado Native who brings this 
unique background to her real estate 
career. She uses left- and right-brain 
sensibilities in every real estate trans-
action, and understands that buying 
and selling real estate is an emotional 
as well as a financial decision. She 

enjoys helping clients find their 
perfect home and making sure they 
can achieve their dream through the 
careful process of searching and find-
ing, to contract through closing. 

After graduating from Colorado 
Academy and Regis University, Myer 
was a personal banker at United 
Bank of Denver (now Wells Fargo). 
She then attended the University 
of Denver’s Sturm College of Law 
and practiced law in New York City 

for three years. She returned home 
and continued her law practice as a 
mediator while also becoming a real 
estate professional. Her practice as 
a mediator has enabled her to hone 
her negotiating skills and has earned 
her praise from her clients.

“I enjoyed working with Molly,” 
said one of her recent clients. “Her 
close attention to detail and overall 
understanding to the intricacies of 
the transaction were invaluable to 

closing our real estate transaction.”
Myer is a recent graduate of the 

Ninja Installation training, a real 
estate certificate program focused on 
providing value and service to cus-
tomers through Ninja Selling, a Fort 
Collins-based company. 

“We’re so pleased Molly chose 
Perry & Co. to grow her real estate 
career and business,” said managing 
broker Brett Sawyer. “Her grasp of 
real estate law and her passion to 

serve her clients, her wide-ranging 
interests and her community involve-
ment aligns with our mission and 
make her a perfect addition to our 
team.”

Myer will be working out of Perry 
& Co.’s Cherry Creek East office at 
101 S. Madison St. Find out more 
about her at PerryAndCo.com or call 
303-399-7777.

Myer joins Perry & Co. as broker associate


